EXTRAVAGAN 2007

Business Dinners

s
.
e,

J HERBALIFE

What are they?

A dinner where you take your friends, family
and people from your circle of Influence.

Where should they take place?

At 4 and 5 star hotels or in the best
restaurants of your area, where you can
reserve a private area for the dinner.
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Objective:

«Show that Herbalife is in the market trend
olllustrate who is behind the company

Introduce the products and business opportunity

Demonstate that we are friendly and fun people who also
eat “normal” food.

How?
Use a computer and projector with a presentation of
approx. 45 minutes, with product and business

testimonials.
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Who does the presentation?

A GET or MILL Team member. The close of the
presentation is made by the Distributor with the highest
check in the room (President, Mill or get team).

Costs?

Negotiate with the hotel or restaurant. Your average cost
will bel5 to 20€ per person.

The objective is to take the guests to the next STS
and experience a 2-day training
on the products and business opportunity.
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